CHAPTER 22 PROBE QUESTIONS:
QUIZ KEY: B/B/A/B/A/C/B/B/B-C

-P.379

1. -When should a reinforcer be presented? 

· The reinforcer must IMMEDIATELY follow the response to reinforce that response 
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2. -What is rule control in the bowel movement example? 
· Rule control: the rule controlled the bowel movements.  Todd needed the rule describing the contingency, if the bowel movements were to maintain

· Rule did control behavior, so bowel movements were rule-governed behavior and not contingency-governed behavior.

-P.381 
3. -What is the function of a deadline?
· Function of the deadline is an SD

· Putting the deadline into the contingency changes it from an a discriminated analog of a reinforcement contingency to a discriminated analog of an avoidance contingency

4. -What is a rule and why do they work?

· Rather than the delayed reinforcers themselves, statements about the possibility of those delayed reinforcers are what more directly influence or control our actions

· Behavior occurs not just because of the contingency but because  someone (or you) has stated the rule
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5. -Can someone compare Direct-acting vs. Indirect-acting contingency?
6. -If a contingency is indirect-acting what is controlling the response? 

· STATEMENT OF A RULE DESCRIBING THAT CONTINGENCY

· Wherever you have an effective indirect-acting contingency, you have rule-governed behavior

· In all cases response may have CAUSED the outcome (outcome contingent on response) but in all cases, the outcome was too delayed to reinforce the response that produced it

· So, if contingencies do control future behavior, they do so indirectly, through rules describing those contingencies
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7. -Why do deadlines control our behavior?  

· In the presence of the SD (deadline) making the response will avoid the loss of the opportunity to for the reinforcer
8. -Why do we procrastinate?
· Because we don’t break out into a panic until near the last moment to deadline 

· Approaching the deadline is more aversive if we’re not taking action than if we are taking action (conditional aversive stimulus)

· So can escaped aversiveness of approaching deadline combined with inaction, by starting to act and thus entering the somewhat less aversive condition of the deadline’s approach while we are taking action

· Approach of deadline still aversive but less so, and that reduction is enough to reinforce our escape response
